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Pre conference workshon A, 23 February 2009, 0900-1200

(U PRE & POST CONFERENCE WORKSHOPS I FE

Pre conference workshop B, 23 February 2009, 1300-1600

Strategies for crew retention and maximisation of crew performance to
achieve optimal financial returns

The crew is the most important factor in ship management and the quality
of the people working onboard a vessel is the key to success. This work-
shop has been designed to provide you with an intensive program to vastly
improve your strategies employed for crew management to maximise your
return on investment.

Issues that will be discussed in this interactive workshop include:

¢ Analysing how you can factor in crew management financing and costs in
your company’s capital budgeting

¢ Finance, accounting and business planning technicalities and strategies in
crew management

¢ Developments in shipping insurance for crew management

e Operational and technical management of crew

e Expert insights and case studies on how you can retain staff and improve
staff effectiveness

Farzin R Karma, Managing Director

Ulysses Systems (Singapore) Limited

Farzin R. Karma, comes with over 8 years of leadership in the marine
business process management arena. He also has 18 years of experi-
ence as Chief Engineer, and Marine/QHSE Manager with one of the
largest ship management organisation. Farzin is a gazetted member of
the Institution of Marine Engineers, Institute of Engineers (UK) and an elected member
of the Intertanko IT Committee. Farzin is also the founding head of Ulysses Services that
offers a wide range of specialized services for marine and offshore software/IT and also
advisory and assistive services related to ship and crew management.

Farzin has been a frequently sought speaker and consultant for crew management, mo-
tivation and retention matters and is well known for his practical, multi-faceted insights
into current initiatives for the optimization of maritime human resources with a focus on
overall business profitability. He is also a leading TMSA implementation consultant to
organizations interested in aligning compliance to revenue.

Shiphuilding contracts- analysing strategies for the negotiation of key

contractual terms for risk minimisation

In today’s market conditions, developing a well established shipbuild-

ing contract and understanding important contractual terms is of extreme

importance, both to a purchaser and to the seller. This workshop has been

designed to help you construct strategies in the negotiation of key contractu-

al terms in shipbuilding contracts for risk minimisation, when doing business

in various countries across Asia.

Issues that will be discussed in this interactive workshop include:

* Managing financial and credit risks in the negotiation of shipbuilding
contracts

¢ Evaluating terms that must be given special attention in today’s market
conditions

¢ Practical considerations in negotiating shipbuilding contracts when doing
business in different countries such as China, South Korea, Japan and
Vietnam

e Security measures- refund and payment guarantees and alternatives

e Checklist in your search for the perfect yard

e Keeping to contract terms- when and when not to

Peter Murray, Senior Partner

Ince & Co

Peter practiced maritime law for the past 30 years in Sydney, Tokyo,

" London, Hong Kong and Shanghai. In more recent years, his practice has

% i! broadened into a general practice covering every aspect of the develop-
ment of trade and maritime activities in China including setting up opera-

tions in China by way of joint ventures and wholly foreign owned enterprises.

Peter has been the Chief Representative of Ince & Co Shanghai office since its incep-

tion in 2000. The office continues to be involved in most major casualties in China and

described in the 2006/2007 Legal 500 as the “finest wet team on the Mainland”. Peter

is a Visiting Professor of Dalian Maritime University and an Arbitrator of the Shanghai

Arbitration Commission. He is also a Fellow of the Chartered Institute of Arbitrators.

Post conference workshop D, 26 February 2009, 1300-1600

. Post conference workshop C, 26 February 2009, 0900-1200

Islamic financing structures for ship-financing

At least $500 billion in assets around the world are managed in accordance

with Shari’ah and Islamic finance is growing more than 10% every year. The

use of Islamic financing structures for funding represents an attractive option

for the shipping industry and knowing how you can leverage on it can reap

huge benefits. This workshop has been designed to provide you with practi-

cal knowledge of the Islamic financing structures in the market and how you

can utilise them for your project and ship financing transactions.

Issues that will be discussed in this interactive workshop include:

¢ Clarifying the concepts of Shari’ah compliance and examining the
transaction structures in Islamic finance

e Utilising sukuks and Islamic financial products for project financing
transactions

® Practical considerations and risk management techniques in Islamic
financing

e Strategies to increase market acceptance and investors’ interest of your
corporate sukuk issue

* Examining accounting and financial reporting standards for Islamic
financing structures in ship-financing

e Case studies analysis of the use of Islamic financing structures for ship
financing

Gervais Green, Head of Shipping Finance
Norton Rose
Gervais has considerable experience in the transportation and energy/
offshore sectors, representing financial institutions, lessors, and shipping/
-4 energy companies. The legal directories also recognise that Gervais
“enjoys a reputation in the Asia market that few can match”.
Gervais has advised on a wide range of projects including limited recourse project fi-
nancings (particularly in the offshore oil and gas and shipping sectors) and has extensive
experience in syndicated and structured debt financing, cross-border leasing and off-
balance sheet structures, receivables transactions, shipbuilding/conversion contracts,
Islamic financing and export credit financings (including JBIC, KEXIM, ChinaExim and
COFACE structured transactions). He speaks regularly at conferences in Asia on Islamic
finance and project financing for LNG carriers and financing alternatives for other high
specification “big ticket” assets.

Mitigating risk with Forward Freight Agreements in the

Asian marine industry

Trading in shipping derivatives, primarily Forward Freight Agreements has

seen significant growth and is set for further expansion. Forward Freight

Agreements offer ship owners, operators and charterers a means of protect-

ing themselves against the volatility of freight rates. This workshop has been

developed to provide you with practical advice and expert insights on how

you can make use of Forward Freight Agreements for risk management.

Issues that will be discussed in this interactive workshop include:

® Legal issues and risks for FFA trading and clearing

¢ Update on the drivers of market volatility in the wet and dry markets-
current liquidity levels and their implications on trading FFA

¢ Developing a sound risk management strategy- examining participant’s
exposure to risk and an analysis of the latest risk modeling techniques.

® Pricing and trading options, derivatives desk set up, supply/demand and
technical analysis based on the current market structure

e Overview of speculative trading strategies for risk mitigation

Kenneth Ng, Vice President of SGX Asia Clear

Singapore Exchange

Mr Kenneth Ng has more then 10 years of experience in the derivatives

market covering financials, commodities and shipping derivatives. He is

_ currently the Vice President in-charge of product and business develop-

ment at SGX AsiaClear®, Singapore Exchange’s (SGX’s) over-the-counter
clearing facility for freight and energy derivatives. He works closely with freight and
energy market participants globally to develop products and credit risk mitigation solu-
tions for the industry.
Prior to joining SGX, Mr Ng was with Phillip Futures Pte Ltd, a Derivatives Clearing
Member of SGX, where he was responsible for dealing, marketing and development of
the company’s electronic derivatives trading systems. Mr Ng holds an honors degree in
Banking & Finance and is a regular speaker at key freight and energy industry confer-
ences and training workshops in Singapore and China.

SHIPPING FINANCE ASIA 2009 SPECIAL DEALS

T: (65) 6722 9388 F: (65) 6720 3804 E: enquiry@igpc.com.sg
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08.15 Registration and welcome coffee
08.50 Opening remarks from the chair

Farzin R Karma
Managing Director
Ulysses Systems (Singapore) Limited

09.00 Economic outlook of the Asian shipping industry-
its implications on shipping finance

¢ Assess the impact of the sub prime crisis on the upcoming
developments in shipping

e Examining the primary drivers of the shipping industry- what does that
mean to your business?

¢ Exploring the risks and opportunities in the shipping market today

¢ Evaluating the direction of growth in shipping- the next hot spots

e Future trends of Asian shipping- how will it affect financing?

¢ Forecasting demand to avoid excessive or under production of the
Asian shipping fleet

¢ Knowing who are the new players and their sustainability

09.45 Offshore production- sector analysis and evaluation of
funding and investor opportunities

Luca Silipo
Asia Pacific Chief Economist
Natixis

¢ Insight into future developments of offshore oil and gas exploration
and production

¢ Analysing future offshore drilling levels and the subsequent supply/
demand that will be associated with the fleet development

e Market analysis and forecast of the offshore production sector

* Managing risks in the offshore production markets

e Understanding ship financing options and investment opportunities in
the offshore production sector

¢ Assessing the direction of growth in the offshore production sector-
what should your focus be on?

|E Andrew Reid

Managing Director
Douglas Westwood
10.30 Morning Tea and networking break

11.00 Going bevond the basics- the viability and pitfalls of
alternative financing structures

13.30 Bankers’ clarifications on the current state of debt capital markets-
what do banks’ restrictions mean for the ship owners?
¢ Assess the elements that affect a bank’s decision to provide financing and how you can
be in a stronger position to achieve financing

¢ Analysis of the future of debt-financing in the shipping industry- is the debt capital
market dead?

o Critically examine the risks in the syndicated loan markets in current market conditions

* Hear the bankers’ perspectives on whether banks have adequate capacity to facilitate
ship-financing

¢ Risk analysis and credit rating- evaluate the techniques applied by banks and their

implications on you
Panel
Discussion

* Managing residual risk and inflated asset value

Nigel J Anton
Managing Director and Head of Shipping Finance
Standard Chartered Bank

Seong-Koon Wah-Sun
Managing Director, Global Shipping Asia
HypoVereinsbank AG

Joachim J Skorge

e=l| Managing Director of Corporate Finance Asia
DnB NOR
Paul Chang
- Head of Shipping Asia
HSH Nordbank

1415 Ship owners will share their advice on how you can overcome the
challenges of securing tonnage in a tight market

e Examining the ingredients of a suitable financing structure for your
organisation in today’s market

¢ Evaluating alternative financing options for new builds and
secondhand ship acquisitions

¢ Potential pitfalls of alternative financing structures- what should you
be aware of?

¢ Uncovering innovative financing solutions in the market

1145 Shin owner’s perspective on strategies for growth for
vour shipping company

Paul Chang
Head of Shipping Asia
HSH Nordbank

* Hear from the ship owners practical solutions on how you can adapt to the changing
requirements of debt-financing

¢ Deal structuring for new and used ships- analyse the differences

e Striking the right balance between debt and equity from both a risk and reward
consideration

¢ Find out how ship owners can remain competitive and manifest credit worthiness

¢ Where do you get money from- leveraging on innovative financing structures

Khalid M Hashim Ship Owners’
Managing Director
Precious Shipping Public Co Ltd no“ndtanle

Sabrina Chao
Vice Chairman
Wah Kwong Maritime Transport Holdings Limited

Clarence Lui
Chief Financial Officer
BW Shipping

15.15 Afternoon tea and networking break

¢ Organic growth vs. Synthetic growth

¢ Analysing effective methods of controlling your tonnage

¢ Considerations in cross border acquisitions and divestments in
shipping

¢ Evaluating your priorities in ship financing

® Examining the operational risks in shipping

£

12.30 Lunch and networking break

Peter Borup
Managing Director
Norden Shipping (Singapore) Pte Ltd

I have traveled the world attending conferences, and this
was among the very hest. Excellent speakers, excellent
programme, excellent event. Well done IQPC!

Ravi Suri, Head of Project and Export Finance

Middle East and Asia Standard Chartered Bank

T: (65) 6722 9388

F: (65) 6720 3804 E: enquiry@igqpc.com.sg

Thomas Preben Hansen
CEO

1545 Precious Shipping Public Company Limited- revealing the secrets to
the success of its positive financing situation
¢ Fleet renewal and the purchase of secondhand vessels- what to take note of?
¢ Exploiting the opportunities available in India, China and the Middle East as a shipping
¢ Utilise scale efficiencies to improve on your operating profits
¢ Investor queries and intricacies of the dry bulk shipping business
Managing Director
Precious Shipping Public Co Ltd
16.30 Shipping Trusts- assessing its competitiveness as a source of finance
as compared to debt-financing
¢ Shipping trusts as a cost effective means of expanding your fleet without straining your
balance sheet- analyse its potential
¢ Evaluate the attraction of shipping trusts to investors
* Mitigating risks in shipping trusts
Rickmers Trust Management

1715 Closing remarks from the chair

® Hear about strategies you can adopt to stay debt free in the current market situation
company
I Khalid M Hashim Case
3 Study
e Compare and contrast shipping trusts and conventional modes of shipping finance
* Tax and accounting issues related to shipping trusts
¢ Shipping trusts as a shipping finance asset class- explore future developments
11.30 Close of conference day one
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08.15 Registration and welcome coffee
08.50 Opening remarks from the chair

13.45 Market outlook for demand and supply scenarios in the oil tanker
market

Janos F Koenig
Co-Founder and Chief Financial Officer
Eurofin Group

09.00 The rise of Islamic Banking- utilising Islamic financing
structures for shipping finance

* Acknowledging Islamic bond’s potential and sustainability as an
important asset class in shipping finance

* |slamic banking vs. conventional banking- evaluating the differences
in their risks and opportunities

* Demystify the Shari’ah principles and considerations behind sukuks

¢ Assess the investor demand for sukuks and its potential for the short
and long term

¢ Understand how you can capitalise if the growing Islamic banking

industry for project financing
=5 Nigel J Anton E nole
'

Managing Director and
10.00 Creating a win-win situation for the relationship

Head of Shipping Finance
Standard Chartered Bank

hetween ship owners and ship financiers post credit
crunch

S

¢ Evaluate expected developments of vessel demand and supply and different
scenarios for the future supply/demand balance.

¢ Fleet renewal- financing oil tankers acquisitions

* Analysis of prospects of specialised vessels in the oil tanker market

¢ Developments in bunker hedging for small tankers owners/operators

14.30 Restructuring problem shipping loans and linuidation strategies
for defaulted facilities

Divay Goel
Director and Head of Operations
Drewry Maritime Services (Asia) Pte Ltd

* Updated overview of the relationship between ship owners and ship
financiers

¢ Analysis of ship financing trends and fears in this working relationship-
how can the relationship be enhanced?

¢ Nuts and bolts of a win-win situation for ship owners and ship
financiers

e Clarifying each party’s stand in the context of shipping finance

e Knowing Your Clients (KYC) - assessment of counterparty risk in the
shipping industry

1049 Morning Tea and networking break

Joachim J Skorge
Managing Director of Corporate Finance Asia
DnB NOR

1115 Emergence of China in shipbuilding- looking into the
future of shipping

¢ Early detection of the problem before it becomes a crisis

® Supporting the owner — the best of the bad options?

¢ Evaluating the arrest and sale of ships and their consequences

¢ Key factors to consider- should the bank buy the ships?

¢ Understanding what should be done after the sale of ships by the original owner

19.15 Afternoon tea and networking break

Janos F Koenig
Co-Founder and Chief Financial Officer
Eurofin Group

15495 Shipbuilding contracts- trends and developments that you need
to know

¢ Refund guarantees, delivery bonuses and option agreements- key components of
shipbuilding contracts

¢ | ooking into the current trends of shipbuilding contracts in Asia

* Negotiation and drafting shipbuilding contracts- analysing the main commercial
elements involved

¢ A review of terms and contractual provisions found in shipbuilding contracts from
the perspective of both ship builders and purchases

¢ Changing faces of shipbuilding contract terms in the context of currency
fluctuations and rising raw material costs

16.19 Risk minimisation- examining the role of Forward Freight
Agreements in Asia

Peter Murray
Senior Partner
Ince & Co

¢ Performance and capacity issues for shipbuilding in China

¢ Sustainability of the growth of the Chinese shipping industry and how
you can prepare yourself for any slowdown

* An update on Chinese shipyards- all you need to know about the
latest insights of where to build, what to expect and how much to pay

* A comparative analysis between Asian shipbuilders- the future picture
of Chinese shipbuilding from relatively low to high-tech vessel

12.00 Crew Management- enhancing cost analysis and
maximising investment in quality crew

David Lim Ngee Cheong
President, Shipping
Titan Petrochemicals Group Limited

¢ Evaluating the costs associated with crew management in today’s
market situation

¢ Business planning of your investments in training programs for crew
management

¢ Analysing how you can factor in crew management financing and
costs in your company’s capital budgeting

e Crew retention- learn how you can improve the crew shortage
problems in your company

* 3rd world vs. 1st world crews

1245 Lunch and networking break

K K Devanandan
Managing Director
MSI Ship Management, IMC Corp Group

T: (65) 6722 9388

F: (65) 6720 3804 E: enquiry@igqpc.com.sg

® Assessing the practicalities of trading FFAs and the benefits attached

¢ FFA trading examples for spot, time-charter and tanker routes

¢ Analysing freight market information and freight rate options

¢ Expansion and developments of the FFA market- what should you take note of?

¢ Technology’s role in helping you to exploit FFA to hedge freight cost risk exposure
¢ Counterparty risk, clearing and liquidity issues of trading FFAs

e | egal issues and risk for FFA trading and clearing

11.00 Closing remarks from the chair
11.15 Close of conference day two

Kenneth Ng
Vice President of SGX Asia Clear
Singapore Exchange

POSITION YOUR BUSINESS EFFECTIVELY TO YOUR TARGET AUDIENCE

SPONSORSHIP AND EXHIBITION OPPORTUNITIES ARE STILL OPEN!

Do you want to showcase what you can offer to the global shipping
industry and in the areas of project and ship financing? Gain access to
your target market and increase your competitive advantage?

Why not sponsor the 2nd Annual Shipping Finance Asia 2009! By
sponsoring this event you’ll be able to position yourself as a thought
leader amongst a senior audience, delivering a hard-to-achieve blend of
branding, positioning, association, and critically, face-to-face interaction
with people that matter

Our aim is to ensure that you not only meet, but exceed your objectives
at this conference. To find out more, please call +65 6722 9388 or
email sponsorship@igpc.com.sg




(O WHY ATTEND B

Financial turmoil caused by the global credit crisis is bringing both opportunities and
uncertainty to those in the ship finance arena. The full implications to the ship finance
sector remain unclear. It is important to evaluate the current market and its future to
understand how shipping companies can continue to finance their fleets and projects.

The 2nd Annual Shipping Finance Asia 2009 brings together a panel of top shipping
and ship finance experts to provide high level and informed analysis of challenges and
opportunities in the shipping finance market. In addition, ship owners will share with you
practical knowledge on how you can secure tonnage in the tight credit markets today.
Whether your objective is to learn about how you can leverage on alternative financ-

ing options in the market, gain an in-depth understanding of the future of the shipping
industry and their implications on ship-financing or examine how you can negotiate
ship-building contracts and enforce risk management strategies in today’s financial
conditions, you cannot afford to miss the 2nd Annual Shipping Finance Asia 2009!

£6$504bn is needed over the next four years to fund the planned global fleet expansion. That's $4,000

per second from now till 2011. I think this is going to he a major stumhbling block. Funding, whether it
is deht or equity, is very difficult 99 Knalid M Hashim, Managing Director, Precious Shipping Public Co Ltd

Event Highlights

» Hear ship owners’ case studies and practical solutions on how you can overcome challenges in ship-financing

» Gain expert advice on an accurate market analysis and forecast of the offshore production sector and oil tanker sector to help with your capital budgeting
and financial planning

» Explore the potential, pitfalls and suitability of alternative financing options in the market

» Evaluate the future economic outlook of the shipping industry and their implications on shipping finance

» Clarify with leading ship financiers on the status of the debt capital market

» Examine how you can factor in the costs of crew management in your financing scheme and maximise investments in crew and ship management
» Know how you can restructure problem shipping loans and plan liquidation strategies for defaulted facilities

» Analyse the risks and prospects of China’s shipping markets

» Understand how Forward Freight Agreements can act as a useful risk mitigation tool

» Learn strategies on how you can negotiate key contractual terms in ship-building contracts for risk minimisation

Ship owners Shipping associations We know that you want to hear first hand practical experience from ship owners on how you can secure
Ship operators Regulators funding for your fleet in today’s financial conditions, as well as to clarify with leading ship financiers on
; ; ; ; the debt capital markets and the viability of alternative financing options.

Ship builders Shipyards and suppliers o . . . .
Shig brokers Tec?r:ology provic?g's At 2nd Annual Shipping Finance Asia 2009, you can learn from the best on the most vital topics:
Ship managers Investors . . . - . - .
Sh:p a entg v Led by Khalid M Hashim, Managing Director of Precious Shipping Public Company Limited, ship
S _p 9 owners will share with you case studies and practical solutions on how you can
Bhlpkcharterers overcome challenges of securing tonnage in a tight market

anks
Ship financiers . ) - ) .
Maﬁne insurance companies Nigel J Anton, Managing Director and Head of Shipping Finance, Standard Chartered Bank will
Independent financial gdvisors provide you expert advice on how you can leverage on Islamic financing structures for

. ship-financing
Marine lawyers

Mar!ne advisors Andrew Reid, Managing Director of Douglas Westwood will provide an in depth analysis and
Marine consultants market forecast of the global offshore production sector and their implications on shipping
Shipping Trusts companies’ capital budgeting

Government agencies

Ahout IQPC
IQPC provides business executives around the world with tailored practical H Based in Singapore, Finance IQ is a division of
) X . e Finance 3 ; .
I'HPE conferences, large scale events, topical seminars and in-house training programs, _— IQPC, the world’s second largest business-to-busi-
T - - . S . adivision of IQPC . -
sl Bl a reseien e Keeping them up up-to-date with industry trends, technological developments and ness conference organizer. Our mission is to offer
regulatory landscape. IQPC’s large scale conferences are market leading “must attend” events for their the Asia-Pacific region’s best researched institutional finance conferences.

respective industries. IQPC produces more than 1,500 events annually around the world, and continues We achieve this by recruiting unmatched speaking faculties and investing
to grow. Founded in 1973, IQPC now has offices in major cities across six continents including: Berlin, in audience development efforts to insure that each event attracts the right
Dubai, Johannesburg, London, New York, Sao Paulo, Singapore, Stockholm, Sydney and Toronto — with mix of buy-side and sell-side attendees.

additional openings scheduled for 2008. IQPC leverages a global research base of best practices to

produce an unrivalled portfolio of conferences.

M Marine BizTV, the world’s first global, free to air maritime channel, cater the best medium to infotainment thereby tracking paths for business development and promotion that bestow a new

vision into the entire maritime trade. Pioneered by a group of naval architects, marine engineers and captains, this new realm on maritime field promises a complete intuition in to maritime
trade. Marine BizTV covers Europe, Asia, Asia Pacific, Middle East and Africa and see it diversify into 8 different languages all over the globe. In its one year of sailing, the channel has covered

greater heights and achievements among which ISO 9001 certification is a remarkable one. Moreover, having attained this milestone, the channel is sailing to new heights with the support of
the entire marine and maritime world. Visit www.marinebiztv.com

analysis. PFI allows you to identify every opportunity in your market — while keeping a close eye on your competitors’ activity too.

m Project Finance International (PFl) is the leading source of global project finance intelligence. Reporting on the entire lifecycles of deals, from the initial rumours through to post-completion
To request a free trial, please contact Ramon Angeles at 632 878 5825 or email: ramon.angeles@thomsonreuters.com. Visit www.pfie.com

Worlddils

Established in February 2007, this new but fast growing web portal, provides almost all the information needs of the oil and gas industry. Focused content in the portal, with the
professional and serious visitor and user in mind, is moving Worldoils towards the position where it aspires to be — the central place for all the world’s oil and gas information. This is
creating a solid platform for the event organizers, equipment and service providers, consultants, researchers and the training organizations to showcase their services. Worldoils will
be launching the oil and gas jobs system in October 2008. www.worldoils.com

T: (65) 6722 9388 F: (65) 6720 3804 E: enquiry@igqpc.com.sg www.shipping-finance.com
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SHI Main conference: 24 & 25 February 2009 5 WAYS TO REGISTER
F I NAN C E Pre conference workshops: 23 February 2009 Online: www.shipping-finance.com
Post conference workshops: 26 February 2009 Email: enquiry@igpc.com.sg
The Hilton Hotel, Singapore Phone: (65) 6722 9388
Seizing opportunities in the shipping industry by Fax:  (65) 6720 3804
leveraging on vital ship-financing strategies Post:  IQPC Worldwide Pte Ltd
61 Robinson Road
My booking code is: AB1 13448.002ABCDSRTXQ #14-01 Robinson Centre
Please complete in BLOCK CAPITALS as information is used to produce delegate badges. Singapore 068893
Please photocopy for multiple bookings.
Please do not remove this label even if it is not addressed to you. DISCOUNTS & TEAM DEALS

e N

IQPC recognises the value of learning in teams. Group
bookings at the same time from the same company receive
these discount:

3ormore7% < 5ormore10% < 8 or more 15%

Discounts cannot be combined and do not apply to
workshop(s)-only booking.

This offer is exclusive of the early bird discount. Call us for a
special discount rate for teams of 10 and above.

VENUE & ACCOMMODATION
. /

The Hilton Hotel, Singapore

*Register and Pay in full no later than 5th December 2008 to qualify for the Early Bird Discount.
581 Orchard Road

[ | am sending 2 delegates and would like to receive the complimentary workshop per participant. | am paying by 5th December Singapore 238883
2008 to enjoy this offer. Promotion not applicable to Workshop(s)-only registration Tel: (65) 6737 2233 Fax: (65) 732 2917
Email: singapore@hilton.com
All prices in SGD Book & Pay Book and Pay Regular Price : ; ;
by 5/12/08 by 23/1/09 Hotel accommodation and travel costs are not included in
Conference Packages ‘Early Bird’ ‘Priority’ Standard the registration fee. A reduced corporate room rate has been
O Platinum Package 7,495 7,605 7,095 ar_ranged at The Hilton Hotel, Singaplore for_ attendees at
(Conference + 4 workshops) (Savings of 1,300) (Savings of 1,100) (Savings of 800) this conference. To take advantage of this special rate, please
O Gold Package 6,346 6,546 6,846 process lthe hotel room reservation form provided upon
(Conference + 3 workshops) (Savings of 1,100) (Savings of 900) (Savings of 600) confirmation of your attendance.
O Silver Package 5,197 5,397 5,697
(Conference + 2 workshops) (Savings of 900) (Savings of 700) (Savings of 400) CONFERENCE DOCUMENTATION & AUDIO CD
O Bronze Plus 4,048 4,248 4,548
(Conference + 1 workshop) (Savings of 700) (Savings of 500) (Savings of 200) O Attendee: Conference Documentation and Audio CD with a
. 2,899 3,099 SGD100 discount: SGD699
o Main Conference Only (Savings of 500) (Savings of 300) 3,399 ) )
O Non-attendee: Conference Documentation and Audio CD at
Workshop(s) only
O [ Workshop A []Workshop B 1,349 each SGD799
[ Workshop C [ Workshop D O Non-attendee: Conference Documentation only at SGD549
* Registrations received without immediate payment or credit card details will incur a processing fee of SGD99 per registration (N.B. Advance orders will determine whether or not this conference will be
* Singapore companies are subject to prevailing GST recorded)

* Discounts DO NOT apply workshop(s) - only bookings Any custom duties & taxes imposed on the shipment of the order/s shall be borne

N ) S . . by the recipient.
Workshop A: Strategies for crew retention and maximisation of crew performance to achieve optimal I . ’ ' I )
Orders without immediate payment or credit card details will incur a processing fee

financial returns of S$99 per order.
Workshop B: Shipbuilding contracts- analysing strategies for the negotiation of key contractual terms for CANGELLATION, SUBSTITUTIONS & PROGRAM CHANGE POLICY: You

risk minimisation may substitute delegates at any time. IQPC does not provide refunds for

Workshop C: Islamic financing structures for ship-financing cancellations. For cancellations received in writing more than seven (7) days
. - - - - . - - . prior to the conference you will receive a 100% credit to be used at another

Workshop D: Mitigating risk with Forward Freight Agreements in the Asian marine industry IQPC conference for up to one year from the date of issuance. For cancellations
received seven (7) days or less prior to an event (including day 7), no credits will
DELEGATE DETAILS be issued. In the event that IQPC cancels an event, delegate payments at the date
of cancellation will be credited to a future IQPC event. This credit will be available
for up to one year from the date of issuance. In the event that IQPC postpones

Salutation / First Name: Last Name: an event, delegate payments at the postponement date will be credited towards
. . the rescheduled date. If the delegate is unable to attend the rescheduled event,
Job Title: Email: the delegate will receive a 100% credit representing payments made towards a
future IQPC event. This credit will be available for up to one year from the date of

Tel: (Mobile) Fax: issuance. No refunds will be available for cancellations or postponements.
. ) IQPC is not responsible for any loss or damage as a result of a substitution,
Department: Company: alteration or cancellation/postponement of an event. IQPC shall assume no liability
Address: whatsoever in the event this conference is cancelled, rescheduled or postponed

due to a fortuitous event, Act of God, unforeseen occurrence or any other event
that renders performance of this conference impracticable or impossible. For
Postcode: Country: purposes of this clause, a fortuitous event shall include, but not be limited to: war,
fire, labor strike, extreme weather or other emergency.

Delegate’s signature: Date: I agree to IQPC'’s payment terms. Please note that speakers and topics were confirmed at the time of publishing;
however, circumstances beyond the control of the organizers may necessitate

Approving Manager’s Name: substitutions, alterations or cancellations of the speakers and/or topics. As such,
IQPC reserves the right to alter or modify the advertised speakers and/or topics

Email Address: if necessary. Any substitutions or alterations will be updated on our web page as
soon as possible.

Signature: Date: YOUR DETAILS: Please email our Database Manager at enquiry@igpc.com.sg

and inform them of any incorrect details which will be amended accordingly.

DATA PROTECTION: Personal data is gathered in accordance with the Data
Protection Act 1984. Your data may be passed to other companies who wish to

If the invoice is to be addressed for the attention of a different person than the delegate, please complete the details below:

Salutation / First Name: Last Name: communicate with you offers related to your business activities. If you do not wish
Email: Tel: to receive these offers, please tick the box below.
Please note: O Please do not pass my information to any third party.

- If you have not received an acknowledgement before the conference, please call us at +65 6722 9388 to confirm your booking.
- Photocopy this form to register multiple delegates.

PAYMENT TERMS
PAYMENT METHODS Payment is due in full upon receipt of invoice. Full payment prior to the event is
O By Check/Bank Draft: Made payable to IQPC Worldwide Pte Ltd mandatory for attendance.
O By Direct Transfer: Please quote AB1 13448.002 with remittance advice
IQPC Bank details: 1QPC WORLDWIDE PTE. LTD.
Account Name: IQPC Worldwide Pte Ltd Company Registration No: 1997022882
Bank Number: 7232 ¢ Account No: 147-048128-001 ¢ Swift Code: HSBCSGSG Copyright@ 2008 IQPC Worldwide Pte. Ltd. All rights reserved. This brochure may not be copied,
The Hong Kong and Shanghai Banking Corporation, 21 Collyer Quay, #08-01 HSBC Building, Singapore 049320 photocopied, reproduced, translated, or converted to any electronic or machine-readable form in
All bank charges to be borne by payer. Please ensure that IQPC receives the full invoiced amount. whole orin part without prior written approval of IQPC Worldwide Pte. Ltd
O ByCreditCard:| | | | |- 1 L 1 FLLILLI-L1 1] | ExpiryDate: 111

Please debit my credit card: [ Visa [ MasterCard [ American Express

Name Printed on card: Signature:




